
The Art of Appraisal: Bridging the Gap Between Agents and Appraisers

The Shi

Appraisal moderniza on is transforming how property data moves through real estate. The new
Dynamic Appraisal Report u lizing UAD 3.6 affects Fannie Mae, Freddie Mac, and FHA loans alike—replacing
sta c forms with a structured, digital model that depends on MLS accuracy. Every ac ve lis ng, pending sale,
and closed property influences valua on data. The quality of what agents enter today determines how
smoothly transac ons close.

The Impact

Appraisers, lenders, and Realtors® all share the same data pipeline—but few agents have been trained on the
standards behind it. From measuring dwellings and defining rooms correctly to selec ng appraisal-relevant
photos, gaps in MLS input are crea ng fric on across the industry. With the GSEs now trea ng MLS data as the
“gold standard”—without standardizing Realtor educa on—compliance errors, appraisal delays, and
inconsistent repor ng are on the rise. Agents who master these new data requirements will move deals faster
and protect client confidence.

The Advantage

The Art of Appraisal, powered by Shawn Foppe Appraisal LLC, bridges this gap through focused, prac cal
educa on for agents, brokers, lenders, and  tle partners. Our programs simplify complex valua on concepts
into repeatable, high-impact lis ng and communica on processes. Agents who understand how credible data
fuels valua on win more lis ngs, close faster, and strengthen every partnership in the transac on chain—
crea ng measurable value for agents, buyers, sellers, lenders, and tle partners alike.

→ Lead with data. Deliver with confidence. Get The Edge Now at GetTheEdgeNow.co
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Full Descrip on

Understanding the Change

The upcoming UAD 3.6 moderniza on reaches far beyond Fannie Mae and Freddie Mac—it also
transforms FHA appraisal repor ng and compliance standards. This is not a simple form update; it’s
an industry-wide digital overhaul built around the Dynamic Appraisal Report, a modular, data-driven system
connec ng MLS, appraisal, and underwri ng pla orms.

Every MLS entry ma ers. From the moment a lis ng goes live, its condi on, quality, design, ameni es,
square footage, ameni es and site features become comparable data that guides valua on models and lender
risk analysis. When that data is inconsistent or incomplete, it triggers repor ng errors and compliance issues—
impac ng closings, revenues, stress levels, and client trust.

As of 2026, MLS systems, appraisal pla orms, and loan origina on so ware s ll lack full alignment under the
new structured-data framework. The longer the industry waits to adapt, the greater the opera onal fric on
will become.

The Opportunity

Those who prepare now stand apart.
Agents, lenders, and tle partners who upskill ahead of the UAD 3.6 go-live gain both compliance protec on
and compe ve advantage.

Understanding this data flow enables professionals to prevent valua on slowdowns, protect deal velocity, and
posi on themselves as trusted advisors in the modernized lending environment.

How The Art of Appraisal Helps

Led by Shawn Foppe, The Art of Appraisal delivers ac onable, relevant training that empowers industry
professionals to thrive during this transi on.

Structured Class Modules Include:

- Agents & Teams — Improving communica on during valua on assignments; structured learning modules
for UAD and MLS levers; Reading Property Cards; Finding Compe ng Proper es for Unique and Rural Markets; 
Appraisal 101 (Understanding the Appraiser’s Role); and Common Loan Repair Requirements.
- Brokerages & Boards — Preparing members for data compliance and workflow moderniza on.
- Lenders & Title Partners — Strengthening cross-department collabora on to avoid valua on delays and build
referral networks.
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(See the a ached Menu of Offerings)

Core Values

1. Integrity in Data — Every transac on begins with truth in informa on.
2. Educa on as Empowerment — Knowledge creates clarity with confidence.
3. Collabora on Over Compe on —
 Agents, lenders, and appraisers succeed when they speak the same language.
4. Accuracy Drives Credibility — Reliable data equals faster closings, stronger deals, and powerful referrals.
5. Proac ve Adapta on — Change is inevitable; prepared professionals create their advantage.

Mission Statement

To bridge the gap between real estate professionals and the lender environment by delivering educa on that tr
anslates complex valua on standards into ac onable daily prac ce.

The Art of Appraisal exists to promote clarity, compliance, and collabora on—
empowering agents to lead with data integrity, accelerate transac ons, and elevate the value chain for clients, 
lenders, and  tle partners alike.

Join Us

Be proac ve—not reac ve.
Get ahead of the UAD 3.6 moderniza on wave.
Enroll through [The Real Estate Value Edge on Skool] or partner through
your preferred  tle or lender organiza on offering The Art of Appraisal educa on.
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