The Art of Appraisal: Bridging the Gap Between Agents and Appraisers

The Shift

Appraisal modernization is transforming how property data moves through real estate. The new

Dynamic Appraisal Report utilizing UAD 3.6 affects Fannie Mae, Freddie Mac, and FHA loans alike—replacing
static forms with a structured, digital model that depends on MLS accuracy. Every active listing, pending sale,
and closed property influences valuation data. The quality of what agents enter today determines how
smoothly transactions close.

The Impact

Appraisers, lenders, and Realtors® all share the same data pipeline—but few agents have been trained on the
standards behind it. From measuring dwellings and defining rooms correctly to selecting appraisal-relevant
photos, gaps in MLS input are creating friction across the industry. With the GSEs now treating MLS data as the
“gold standard” —without standardizing Realtor education—compliance errors, appraisal delays, and
inconsistent reporting are on the rise. Agents who master these new data requirements will move deals faster
and protect client confidence.

The Advantage

The Art of Appraisal, powered by Shawn Foppe Appraisal LLC, bridges this gap through focused, practical
education for agents, brokers, lenders, and title partners. Our programs simplify complex valuation concepts
into repeatable, high-impact listing and communication processes. Agents who understand how credible data
fuels valuation win more listings, close faster, and strengthen every partnership in the transaction chain—
creating measurable value for agents, buyers, sellers, lenders, and title partners alike.

-> Lead with data. Deliver with confidence. Get The Edge Now at GetTheEdgeNow.co
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Full Description

Understanding the Change

The upcoming UAD 3.6 modernization reaches far beyond Fannie Mae and Freddie Mac—it also

transforms FHA appraisal reporting and compliance standards. This is not a simple form update; it’s

an industry-wide digital overhaul built around the Dynamic Appraisal Report, a modular, data-driven system
connecting MLS, appraisal, and underwriting platforms.

Every MLS entry matters. From the moment a listing goes live, its condition, quality, design, amenities,

square footage, amenities and site features become comparable data that guides valuation models and lender
risk analysis. When that data is inconsistent or incomplete, it triggers reporting errors and compliance issues—
impacting closings, revenues, stress levels, and client trust.

As of 2026, MLS systems, appraisal platforms, and loan origination software still lack full alignment under the
new structured-data framework. The longer the industry waits to adapt, the greater the operational friction
will become.

The Opportunity

Those who prepare now stand apart.
Agents, lenders, and title partners who upskill ahead of the UAD 3.6 go-live gain both compliance protection
and competitive advantage.

Understanding this data flow enables professionals to prevent valuation slowdowns, protect deal velocity, and
position themselves as trusted advisors in the modernized lending environment.

How The Art of Appraisal Helps

Led by Shawn Foppe, The Art of Appraisal delivers actionable, relevant training that empowers industry
professionals to thrive during this transition.

Structured Class Modules Include:

- Agents & Teams — Improving communication during valuation assignments; structured learning modules

for UAD and MLS levers; Reading Property Cards; Finding Competing Properties for Unique and Rural Markets;
Appraisal 101 (Understanding the Appraiser’s Role); and Common Loan Repair Requirements.

- Brokerages & Boards — Preparing members for data compliance and workflow modernization.

- Lenders & Title Partners — Strengthening cross-department collaboration to avoid valuation delays and build
referral networks.
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(See the attached Menu of Offerings)

Core Values

1. Integrity in Data — Every transaction begins with truth in information.

2. Education as Empowerment — Knowledge creates clarity with confidence.

3. Collaboration Over Competition —

Agents, lenders, and appraisers succeed when they speak the same language.

4. Accuracy Drives Credibility — Reliable data equals faster closings, stronger deals, and powerful referrals.
5. Proactive Adaptation — Change is inevitable; prepared professionals create their advantage.

Mission Statement

To bridge the gap between real estate professionals and the lender environment by delivering education that tr
anslates complex valuation standards into actionable daily practice.

The Art of Appraisal exists to promote clarity, compliance, and collaboration—
empowering agents to lead with data integrity, accelerate transactions, and elevate the value chain for clients,
lenders, and title partners alike.

Join Us

Be proactive—not reactive.
Get ahead of the UAD 3.6 modernization wave.
Enroll through [The Real Estate Value Edge on Skool] or partner through

your preferred title or lender organization offering The Art of Appraisal education.
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THE ART OF

REALTOR MASTERCLASS SERIES

Become one of the most knowledgeable agents in your market.
We all face tough situations, challenging properties, and delayed closings. These seven short

masterclasses give you the insider knowledge appraisers use every day —

elping you gain listings,

close more deals, and cut the hassle for everyone involved.

D UAD & MLS Data — What You Need to Know Now.

* Learn 1o enter MLS data appraisers are required to have for UAD.

« Master UAD formatting guur listing becomes a comp.
» Avoid the most common data errors slowing turn times.
Hook: “See your listing through the appraiser's eyes."
CTA: B Join this 30-min crash course and perfect your next data eniry.

€ Reading Property Cards & GIS Maps.
B Learn how to get and report accurate square footage.
« Read assessor data accurately and know when if's wrong.
» Use GIS maps to get and report accurate lot sizes.
Hook: “Master data = smoother deals."
CTA: ® Spend 20 minutes leaming how 1o get GLA right.

B Finding Comparables for Unique & Rural Properties.
% Rural listings or one-of-a-kind homes? No problem.
» Learn data-driven ways to select valid comps beyond distance.
» Understand how appraisers justify adjustments.
Hook: “Even unusual properties can appraise smoothly."
CTA: ®8 Enroll now to master comparable selection strategy.

Working with Appraisers — What You Can & Can't Do.
“» Communicatian is key — within limits.
» Know the boundaries of what can be discussed.
» Learn the best ways to provide comps and context ethically.
Hook: "Collaboration, not confrontation.”

CTA: B Leam exactly how to build win-win relationships with appraisers.

3 Appraisal 101 for Realtors and Lenders.
& Understand the entire appraisal process from order to delivery.
» Learn the value principles driving every report.
« Know what aflects (and doesn’t affect] appraised value.
Hook; "Demystify the pracess. Stop guessing, start explaining,”
CTA:  Take this 40-min fundamentals class and level up your markst confidence.

) FHA & USDA Appraisals — Prep Like a Pro.
4 Not all loans play by the same rules.
« What's different about FHA/USDA inspections.
« Make sure utilities, access points, and keys are ready before the
appraiser arrives,

Hook: “Prevent delays before they start.”
CTA: B Join this 20-minute class to eliminate delays and have smoother deals.

3 Common Repair Items for All Loan Types.
*\ Every GSE (not t ust FHA/USDA) asks the same question: Are there
safety, serviceability, or security issues?
« Learn what repairs can klll deals early.
= Build a proactive repair checklist by property type.
Hook: “Spot the deal-stoppers before the appraiser does.”
CTA: B Attend this class and protect your contracts from surprise conditions.

"+ The Takeaway: The Art of Appraisal: Realtor Masterclass
Series gives you practical skills you can use every day
® Gain listings confidently
¥ Ciose transactions faster
& Solve property challenges with ease
& Don't leave value to chance.

(- Master the appraiser's perspective. Dominate your market.

Join your next class today inside The Art of Appraisal Community.
https://www.skool.com/the-art-ot-appraisal-by-sfa-5670

powered by SHAWN FOPPE APPRAISAL, LLC




